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POWERHOUSE:
Debbie Mrazek, one of
Tech Titans’ creators,
has made a positive
contribution to a wide
variety of Metroplex
organizations.

Mrazek’s ‘positive and upbeat style’ are a winning combination
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Recognizing an individual within the
technology industry for outstanding
achievements in community
involvement.

'We were so tired of all
the negative news that
we wanted to have a
gala to celebrate the
companies who were
doing great things.'
— Debbie Mrazek
The Sales Co.

BY LISA TANNER | STAFF WRITER

Technology has always fascinated Debbie Mrazek.
From her first job at industry
giant Texas Instruments Inc.
(NYSE: TXN) through today, she’s
marveled at the way technology
takes an idea and creates ways to
put the idea into practice.
“Every day, people invent new
things. I’ve always been mesmerized by that and by how things
work,” Mrazek says. And by how
an idea, plus manufacturing,
equals something that makes a
business profitable.
So it’s no wonder that the world
of technology has played so significant a role not only in her career
but also in her business and community involvement.
Tech Titans honors one of
its own with the awarding of
the Community Hero Award to
Mrazek, who was instrumental in
the creation of the Tech Titans
event. Times were very tough
in the tech sector when Mrazek,
Sandy Rothe of Deloitte & Touche
and Ron Robinson of the Richardson Chamber of Commerce

sat down to brainstorm a way to
honor local companies.
“We were so tired of all the
negative news that we wanted
to have a gala to celebrate the
companies who were doing great
things,” she recalls.
Through her Plano-based The
Sales Co., Mrazek offers sales
coaching and consulting services
to organizations and companies
of all sizes. But she’s also now
devoting more time to national
speaking engagements and writing a book on sales training,
drawing on 20 years’ experience
for a wealth of examples.
She’s a founding member of
the Alliance of Technology and
Women and developed and grew
the group’s executive leadership
forum, which encourages women
to aspire to top positions in corporate, nonprofit and government
organizations. She also serves
on the board of directors for the
Richardson Chamber of Commerce and is a founding member
of the Metroplex Technology
Business Council’s Third Friday
lunch committee.
Mrazek has also worked with the

Corporate Investment and Strategic Alliance Conference; Women
in Technology; CEO Network;
Collin County Children’s Advocacy Center; Exchange Club’s
Child Abuse Prevention Center;
Menttium, a mentoring organization for women; and Custer Road
United Methodist Church, where
she founded a career outreach
ministry to help those going
through career transition.
“Her positive and upbeat style
have been an asset to every organization she has touched,” said
Lisa Danzer, president of the Alliance of Technology and Women.
Mrazek has drawn on her early
training at Texas Instruments
in Lubbock to help her clients.
She worked with engineers and
their methods taught her to follow a very disciplined approach,
making her an extraordinarily
successful saleswoman very early
in her career.
“A sales forecast is like a blueprint,” she says, “That’s the foundation, the fundamental” piece of
a successful sales effort.
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